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Disclaimer

This presentation has been prepared by EFG International AG solely for use by you for general information 
only and does not contain and is not to be taken as containing any securities advice, recommendation, offer 
or invitation to subscribe for or purchase any securities regarding EFG International AG.

This presentation contains specific forward-looking statements, e.g. statements which include terms like 
"believe", "assume", "expect" or similar expressions. Such forward-looking statements are subject to known 
and unknown risks, uncertainties and other factors which may result in a substantial divergence between the 
actual results, the financial situation, and/or the development or performance of the company and those 
explicitly or implicitly presumed in these statements. These factors include (1) general market, macro-

 
economic, governmental and regulatory trends, (2) EFG International AG’s ability to implement its cost 
savings program (3) movements in securities markets, exchange rates and interest rates, (4) competitive 
pressures, (5) our ability to continue to recruit CROs, (6) our ability to manage our economic growth and (7) 
other risks and uncertainties inherent in our business. EFG International AG is not under any obligation to 
(and expressly disclaims any such obligation to) update or alter

 

its forward-looking statements whether as a 
result of new information, future events or otherwise.

Non-IFRS measures

Core net results are financial measures that have not been prepared in accordance with IFRS and recipients 
of this report should not consider them as alternatives to the applicable IFRS measures. Core net results 
exclude the amortisation

 

of acquisition-related items of CHF 17.2 million, the amortisation

 

of employee stock 
options of CHF 10.9 million, minority interests of CHF 2.1 million, and impairment adjustments of CHF 859.5 
million attributable to ordinary shareholders.

Recipients of this presentation should not consider core net profit as a measure of our financial performance 
under IFRS, or as an alternative to profit from operations, net profit or any other performance measures 
derived in accordance with IFRS.
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Introduction1.0

Performance2.0

Lonnie Howell, CEO

Current status, 
outlook3.0
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Disappointing H1 performance, but NNA strong

* EFG International announced in March 2010 that going forward it would report core net profit as a proxy for the internal

 

Tier 1 capital generation of the business through earnings, after minorities. It therefore excludes impairment charges of

 

CHF 859.5 million, the amortisation of acquisition-related items of CHF 17.2 million, the amortisation of employee stock

 

options of CHF 10.9 million, and minority interests of CHF 2.1 million. For detailed reconciliation to IFRS, see slide 31.

** AUMs for 1H09 have been adjusted for sale of MBAM, i.e. reduced by CHF 2.7 bn

Core net profit* CHF 88.4 m

Net new assets from private 
clients CHF 6.3 bn

Revenue-generating AUM CHF 87.5 bn

CROs 665

Impairment charges CHF -859.5 m

Net loss attributable to Group 
shareholders CHF -799.2 m

BIS capital ratio 13.0%

Core operating income CHF 407.1 m

Revenue margin 92 bps

up from 12.9%

+9% / +13%**

+17%

+16% annualised

vs. 1H 09

-

-1%

-1%

down from 107 bps

-
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Challenging environment impacted profitability

•

 

Gradual improvement in 1Q but weakness in 2Q. 
•

 

Concerns over sovereign debt and the euro; uncertainty over 
world economic prospects. 

•

 

Business performance held back by strong Swiss franc; low 
interest rates;

 

clients’

 

preference for cash; lower activity levels; 
much lower profit contribution from specialist product businesses 
(MBAM, CMA, DSAM). 

. 
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Core private banking business robust

•

 

Loyal clients. 
•

 

Continued strong private client NNA at 16% annualised
•

 

Strong performances from most private banking businesses. 
•

 

Continued selective approach to CRO hiring and extending 
representation. 
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Impairment charge re certain specialist product businesses

•

 

Impairment charge relating to underperforming institutional orientated 
specialist product businesses MBAM, CMA and DSAM of CHF 860 million. 

•

 

No impact on regulatory capital or cash-flow. Should not obscure 
underlying strength of core private banking business.

•

 

A conservative step based on current underperformance and in uncertain 
market conditions.

•

 

Current scale of businesses: MBAM external hedge fund manager (less 
than CHF 1 bn

 

AUM); CMA, fund of hedge funds manager (CHF 2.2 bn

 
relating to private client assets under management and advice); and 
DSAM (approx. CHF 5 bn)

•

 

Anticipates that with improved market conditions these businesses will 
again contribute positively.
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Introduction1.0

Performance2.0

Current status, 
outlook3.0

Rudy van den Steen, CFO
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Key performance indicators

Average revenue-

 

generating AUM

 

(in CHF bn)

4.7

6.3

1H09 1H10

Private client net new 
assets (in CHF bn)

412.1 407.1

1H09 1H10

Core operating income

 

(in CHF m)

107

92

1H09 1H10

RoAUM 
(in bps)

75.7

88.4

1H09 1H10

Core net profit

 

(in CHF m)

77.2

88.9

1H09 1H10

99*

* Excluding net new assets 
from private clients
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(in CHF m) 1H 2009 1H 2010

Core operating income 412.1 407.1

Core operating expenses (320.2) (321.0)

Loan impairment (4.1) 4.4

Taxes (6.6) 0.0

Minorities (5.5) (2.1)

Core net profit 75.7 88.4

Core income statement

EFG International announced in March 2010 that going forward it would report core net profit as a proxy for the internal Tier 1 capital 
generation of the business through earnings, after minorities. It therefore excludes impairment charges of CHF 859.5 million, the 
amortisation of acquisition-related items of CHF 17.2 million, the amortisation of employee stock options of CHF 10.9 million, and minority 
interests of CHF 2.1 million. For detailed reconciliation to IFRS, see slide 31.
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Core operating income 

Core net interest 
(in m)

•

 

Decline of CHF 26.8 m vs. 1H09

•

 

Estimated negative 8 bps due to 
current very low interest rate 
environment, i.e. approx. CHF 
36 m, impacting net interest 
income

1H09 1H10

306.3

127.0

-17%

153.8
249.3

1H09 1H10

Core net commissions 
(in m)

•

 

Average revenue-generating AUM 
increased by 15% y-o-y, with an 
estimated CHF 36 m positive 
impact 

•

 

Contribution by MBAM, CMA and 
DSAM was CHF 15 m in 1H10, 
down from CHF 41 m in 1H09

•

 

EFG FP revenues included in net 
commissions increased y-o-y

 

from 
CHF 0 m to CHF 33 m

204.3

Core other income 
(in m)

•

 

Client FX revenues of approx. 
CHF 30 m are up from

 

CHF 25 m in 1H09

•

 

EFG FP revenues included here 
decreased y-o-y

 

from CHF 27 m 
to CHF 8 m

1H09 1H10

306.3

30.8

-43%

54.0

22%
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Operating expenses

•

 

Decrease from 2009 savings initiatives 
offset by investment in Asian business 
(CHF 6 m), the Americas (CHF4 m), EFG 
FP (CHF 6 m) and Sweden /Denmark 
(CHF 2m), affecting also other operating 
expenses 

•

 

Compensation ratio at 56.2%, nearly 
unchanged vs. 56.3% in 1H09

•

 

Charge for share options of CHF 10.9 m, 
down 8% from CHF 11.9 m in 1H09.

•

 

Effect from new investments offsetting 
savings, see left

•

 

Premises costs increased from CHF 18.3 
m in 1H09 to CHF 21.5 m in 1H10, mainly 
driven by Asia

•

 

Declined 5.4% vs

 

2H09 due to continued 
focus on cost control

•

 

Non-compensation ratio at 22.6%

* CIR = Ratio of operating expenses before 
amortisation of acquisition related intangibles and 
impairments to core operating income

Personnel expenses

 

(in CHF m) Other operating expenses (in CHF m) Cost-income ratio* (in %)

306.3 228.8

1H09 1H10

232.2 306.3 92.2

1H09 1H10

89.1
81.5

1H09 1H10

80.6

4%-1%
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Return on AUM

Return on AUM

 

(in bps)
Average AUM development
(in CHF bn)

•

 

Average revenue-generating AUM up 15% y-o-y
•

 

Increase reflects continued strong NNA growth

123

115

118

107 107 107

1H07 2H07 1H08 2H08 1H09 2H09

92

1H10

72.5
81.2

89.6 89.4

77.2 83.8

88.9

1H07 2H07 1H08 2H08 1H09 2H09 1H10

•

 

RoAUM

 

negatively impacted by:
-

 

Low interest rate environment

 

(8 bps)
-

 

Decline in contribution by specialist product 
businesses (MBAM, CMA and DSAM)  
(7 bps)

•

 

Significant increase in NNA from private clients 
negatively affected revenue margin, excl. NNA from 
private clients RoAUM

 

was 99 bps

15%

99
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AuM development 

•

 

Annualised private client growth 
rate in net new assets strong at 
16% (15% excl. loans)

•

 

Negative market performance and 
foreign currency exchange rate 
resulted in net AUM decline of 
CHF 2.2 bn, primarily driven by 
declining equity markets and 
weakness of EUR and GBP

•

 

Total net new assets for 1H10 
were CHF 5.0 bn

(CHF bn)

5.5*

Dec 09 Client loans

(0.7)

FX HF re-

 

demptions &

 

MBAM deconsolidation

NNA

 

Private Clients
June 10

86.2 87.5

0.8

* of which CHF 1.2 bn relates to HF-advisory mandates generated internally from private clients at low revenue 
margin

Note: MBAM deconsolidation: CHF 1.5 bn, HF redemptions: CHF 1.3 bn

Total NNA Private 
Clients: CHF 6.3 bn

Market

(1.5)

(2.8)
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Development of amortisation

 

& asset write down

Ordinary amortisation of acquisition related intangibles 
(not goodwill)
Accelerated amortisation of acquisition related intangibles 
(CMA)

Write-down of financial asset in MBAM

Impairment on goodwill & intangibles for CMA

 

(CHF 210.4 m) & DSAM (CHF 168.3 m, only institutional 
business)

1H09

25.0

18.8

Loss on disposal/deconsolidation of MBAM subsidiary

Minorities, 9.9% share of MBAM write-down

Deferred tax asset on MBAM write-down

859.5

1H10

499.4

17.2

378.7

23.5
8.7

(50.8)

(CHF m)
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Balance sheet highlights

(in CHF m) Dec 31, 2009 June 30, 2010

Gross funding from clients 16,730 17,702

Due to clients 15,728 15,962

Structured product issuances 1,002 1,740

Loans and advances to clients (8,218) (8,937)

Net funding from clients 8,512 8,765

(in CHF m) Dec 31, 2009 June 30, 2010

Acquisition related intangible assets 1,477 603

-

 

Acquisition related liabilities 64 66

Net deducted from BIS Tier 1 1,413 537

Total shareholders‘

 

equity 2,238 1,325

Risk weighted assets 5,832 5,981

Total BIS Capital 800 775

of which BIS Tier 1 Capital 796 771

Deposit/Loan Ratio 198%
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Continued strong & liquid balance sheet

Total assets: CHF 21.5 bn

Cash & banks

Treasury bills

3.7

1.4

8.9

0.6

0.4

5.9

0.6

Derivatives

Financial 
instruments

Loans

Goodwill & 
intangibles

Other

Total liabilities &

 

equity: CHF 21.5 bn

Derivatives

0.7

16.0

2.3

0.8

1.3

Due to banks

Deposits

Financials 
liabilities

Total Equity

0.4Other

Available

 

for sale

0.4

4.2

0.8

0.5

Designated

 

at Fair Value

Trading assets

Held to maturity

Generally AA rated banks

Sovereign / AAA

-

 

CHF 6.9 bn secured by 
financial assets

 

-

 

UK London prime secured

 

real estate financing

 

CHF 2.0 bn

-

 

Sovereign;
-

 

EU Quasi-Sovereign AAA/AA;

 

-

 

Highly rated banks;

 

-

 

EFG FP Hedges

-

 

Total exposure to Portugal, Italy, Ireland, Greece and Spain, including the entire exposure to local banks and their international 
subsidiaries, is at around 2% of total balance sheet size.

-

 

Exposure to Greece and Greek banks, including their international subsidiaries, is at below CHF 140 million, i.e. at below 0.65% 
of total balance sheet size.

Life insurance policies
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Capital developments

Evolution of BIS capital position

Evolution of BIS capital ratio

13.7%

Dec

 

2009

13.0%

June

 

2010P&L

1.5%

AFS

(1.1%)

Breakdown of RWAs

 

(in CHF bn)

Dec 09 June 10

Credit risk

Operational risk

Market / Settlement / Non-

 

counter party related

1.6

3.8

0.4

XX

5.8 6.0

XX

Tier 1 Ratio

Total Capital Ratio

13.7%

Dec 09

13.7%

13.6%

13.0%

12.9%

13.0%

June 10

1.4

4.1

0.5

RWA

(0.4%)

FX

(0.5%)

Dividends
BdPs

(0.2%)
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Introduction1.0

Performance2.0

Current status, 
outlook3.0 Lonnie Howell, CEO
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A solid private banking platform

•

 

Clear focus on private banking.
•

 

Loyal clients. 
•

 

A flexible, entrepreneurial business model.
•

 

Well capitalised

 

and a high quality, liquid balance sheet.
•

 

Geographical diversity –

 

in over 50 locations in 30 countries.
•

 

Profitable mix of onshore and offshore banking.
•

 

Private banking: consistent record of double digit NNA growth at

 

all 
points in economic cycle.
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A track record of strong NNA growth

Strong and consistent record in private client NNA

Growth maintained during 1H 2010 at 16% annualised, one of 
highest growth rates in sector. 

2006 2007 2008 2009 1H 2010 
annualised

22%

17%

19%

11%

16%

Growth in net new assets (%)
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Good performance from most PB businesses

Americas

 

–

 

AUM growth of 
over 20%. Strong client 
recruitment. New offices / 
hires performing well. 

UK

 

–

 

Annualised

 

AUM growth 
over 20%. Likewise re 
operating revenues. Strong 
double digit contributions from 
banking & investment 
management activities. 

Luxembourg

 

–

 

exceptionally 
strong double digit NNA & AUM 
growth.  

France

 

–

 

continued steady 
progress. Flagship fund 
(EFG Maxima) remains 
among top performers. 

Caribbean

 

–

 

very strong AUM 
growth, revenues up over 50% 
y-o-y. 

Canada

 

–

 

streamlining of 
business, but still delivered 
AUM and revenue growth of 
over 20%. 

Asia

 

–

 

double digit growth y-

 
o-y

 

in revenues and profit. 
AUM up more than 20% on 
annualised

 

basis. CROs

 

flat, 
but notable hires of senior 
bankers agreed for Q3. 

Spain

 

–

 

Double digit 
growth in AUM and 
revenues. 
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•

 

Number of CROs

 

stood at 665, up slightly 
from 650 at end-2009. 

•

 

Underlying hiring in keeping with policy of 
focusing selectively on high quality CROs

 
and teams. 

•

 

Strong pipeline (notably in Asia). 

Continued ability to attract CROs

650

Dec 09

665

Jun 10
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Selective extension of international presence

Uruguay
New business 
established, with offices 
in Montevideo and 
Punte

 

del Este.

US

 

–

 

extended 
presence with office 
in Key Biscayne, 
Florida. 

Denmark -

 

new

 

business 
established in Copenhagen.

Switzerland

 

–

 

Plans to grow 
business organically starting to be 
implemented. 

China -

 

opened 
Representative 
Office in Shanghai. 

Entered number of new markets and extended presence. All new offices 
made encouraging starts in terms of business development 
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Enhanced support for CROs, and EFG FP growing

•

 

Continued to progress solidly in 
H1 2010. 

•

 

Number of products issued 
more than doubled. 

•

 

Operating income increased by 
12% year-on-year.

•

 

Continue to develop asset management 
activities on basis integral to private banking. 

•

 

Good progress in providing more coordinated 
support, number of practical tools introduced. 

•

 

Expect % of clients’

 

assets subject to fee-based 
management to increase over time. Benefits to 
margins in process. 

•

 

Other revenue-enhancing initiatives coming on-

 
stream. Looking at pricing; introduced yield-

 
enhancing cash products; capitalising on 
synergies with EFG FP. 
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Management changes

•

 

After 10 years Rudy van den Steen has asked to step down as CFO 
as of 1 October 2010. Will continue to work on matters of strategic 
significance.

•

 

Jean-Christophe Pernollet

 

appointed as new CFO and member of 
Executive Committee as of 1 October 2010.

•

 

Henric

 

Immink: General Legal Counsel and member of Executive 
Committee, effective 1 January 2010.

•

 

Fred Link who has been Group General Legal Counsel to focus 
exclusively on risk management.

•

 

Philippa

 

Kilburn-Toppin

 

recruited as Group Head of Compliance. 
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Outlook
Targets for next three years (based on prevailing economic and

 
market conditions)

1H 2010 Status Strategic targets for next three years

CROs 665 Annual net CRO hiring of 25 -

 

50 

Net new private client assets 
growth 16% p.a. Double-digit annual growth

Revenue margin 92 bps 100 bps

Cost-income ratio 81.5% To improve over time to below 70%

BIS Tier 1 capital ratio 12.9% Min. 16% by end-2012

Core net profit CHF 88.4 m Min. CHF 200 m in 2011. 
Then rise with anticipated revenues
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Practitioners of the craft of private banking

www.efginternational.com
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Appendix4.0
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Consolidated income statement (IFRS; unaudited)

(in CHF million) 1H 2008 2H 2008 1H 2009 2H 2009 1H 2010

Net interest income 127.3 159.3 153.8 109.5 127.0

Net banking fee & commission income 306.3 265.4 204.3 293.3 249.3

Net other income/(loss) 94.0 (6.0) 54.0 44.2 (468.6)

Operating income/(loss) 527.6 418.7 412.1 447.0 (92.3)

Personnel expenses (217.8) (229.6) (232.2) (236.8) (228.8)

Other operating expenses (85.6) (105.4) (89.1) (98.2) (92.2)

Amortization of tangible fixed assets & software (8.7) (10.4) (10.8) (11.3) (10.9)

Amortization of acquisition related intangibles (22.2) (29.8) (43.8) (21.9) (395.9)

Total operating expenses (334.3) (375.2) (375.9) (368.2) (727.8)

Loss on disposal of consolidated subsidiaries - - - - (23.5)

Provisions for operating and credit losses - (15.4) (4.1) (1.3) 4.4

Profit before tax 193.3 28.1 32.1 77.5 (839.2)

Income tax expense (15.3) (10.2) (6.6) 1.2 (8.7)

Consolidated net profit 178.0 17.9 25.5 78.7 (847.9)

Minorities 0.7 25.3 (5.5) 2.4 48.7

Net profit for the period 178.7 43.2 20.0 81.1 (799.2)

Expected dividend on Bons de Participation (15.3) (15.0) (13.1) (11.4) (10.6)

Net profit attributable to shareholders 163.4 28.2 6.9 69.7 (809.8)
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Reconciliation IFRS to core profit (unaudited)

(in CHF million) 1H10 IFRS Impairment 
Adjustments

Core 
Adjustments

Core 
profit* 

1H10

Net interest income 127.0 127.0

Net banking fee & commission income 249.3 249.3

Net other income (468.6) 499.4 30.8

Operating income (92.3) 499.4 407.1

Impairment reversal on loans and advances to customers 4.4 4.4

Impairment of intangible assets (378.7) 378.7 -

Operating expenses (349.1) 28.1 (321.0)

Loss on disposal of subsidiary (23.5) 23.5 -

(Loss) / Profit before tax (839.2) 901.6 28.1 90.5

Income tax expense (8.7) 8.7 -

Net (loss) / profit for the period (847.9) 910.3 28.1 90.5

Net (loss) / profit attributable to non-controlling interests 48.7 (50.8) (2.1)

Net (loss) / profit attributable to equity holders of the 
Group (799.2) 859.5 28.1 88.4

Note: Data to calculate 1H 10 core net proft per share: number of ordinary shares outstanding: 134.3 m, outstanding share 
options: 10.3 m

* EFG International announced in March 2010 that going forward it would report core net profit as a proxy for the internal Tier 1 capital generation of the 
business through earnings, after minorities. It therefore excludes impairment charges of CHF 859.5 million, the amortisation of acquisition-related items of 
CHF 17.2 million, the amortisation of employee stock options of CHF 10.9 million, and minority interests of CHF 2.1 million. 
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Consolidated balance sheet (IFRS; unaudited) 

(in CHF million) Dec 2009 June 2010 Change

Cash and balances with central banks 265 837 216%

Treasury bills and other eligible bills 771 1,362 77%

Due from other banks 3,520 2,881 -18%

Derivative financial instruments 286 388 36%

Financial instruments 5,835 5,946 2%

Loans and advances to customers 8,218 8,937 9%

Goodwill and intangible assets 1,491 615 -59%

Property, plant and equipment 56 51 9%

Deferred tax assets 32 32 0%

Other assets 176 455 159%

Total assets 20,650 21,502 4%

Due to other banks 447 709 59%

Due to customers 15,728 15,962 1%

Derivative financial instruments 454 854 88%

Financial liabilities at fair value 414 531 28%

Other financial liabilities 1,002 1,741 74%

Current income tax liabilities 9 1 -89%

Deferred income tax liabilities 52 51 NM

Other liabilities 306 328 7%

Total liabilities 18,412 20,177 10%

Share capital 73 73 NM

Share premium 1,157 1,154 NM

Other reserves and retained earnings 922 60 -93%

Minority shareholders 86 38 -56%

Total shareholders‘

 

equity 2,238 1,325 -41%

Total liabilities and shareholders‘

 

equity 20,650 21,502 4%
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Regional breakdown of Assets under Management

By region 31.12.09 30.06.10 As % of total

Switzerland 22.4 20.9 24%

Asia 11.4 12.4 14%

Americas 15.1 16.1 18%

UK & Channel Islands 12.5 13.3 15%

Rest of Europe 16.3 16.4 19%

Asset Management 10.0 9.6 11%

Eliminations (1.5) (1.1) -

Total 86.2 87.5 100%

Switzerland

Asia

Americas

UK & Channel

 

Islands

Rest of Europe

Asset Management

Total

0.8

1.3

0.4

0.1

-1.5

1.0

(CHF bn)

Note: Eliminations reflect double counts

Changes by region

1.0
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Breakdown of Assets under Management

By category 31.12.09 30.06.10
30.06.10

(in CHF bn)

Cash & Deposits 25.3% 24.6% 21.5

Bonds 17.2% 16.7% 14.6

Equities 26.6% 26.1% 22.8

Structured products 8.9% 10.5% 9.2

Loans 9.5% 10.4% 9.0

Hedge Funds / Funds of HFs 10.1% 9.5% 8.3

Other 2.4% 2.2% 2.1

Total 100.0% 100.0% 87.5

By currency 31.12.09 30.06.10
30.06.10

(in CHF bn)

USD 46% 46% 36.3

EUR 23% 21% 18.6

GBP 14% 14% 12.2

CHF 5% 7% 4.8

SEK 5% 6% 5.0

Other 7% 6% 10.6

Total 100% 100% 87.5
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Details on goodwill & intangibles position as of June 2010 

(in CHF m) 31 Dec 2009 Action 30 June 2010 

Specialist Product Businesses

Intangible assets Goodwill Total Goodwill / Asset 
Write-down

Total Goodwill & 
intangible assets

MBAM 224.4 259.0 483.4 Fully 0.0*

CMA 11.1 188.9 200.0 Fully 0.0

DSAM 10.9 233.4 244.3 168.3 77.2

Private Banking Businesses

Intangible assets Goodwill Total Goodwill / Asset 
Write-down

Total Goodwill & 
intangible assets

A&G 42.7 53.6 96.3 None 84.1

PRS Group 37.7 52.7 90.4 None 93.0

BEC - 76.3 76.3 None 76.3

Harris Allday 27.3 38.1 65.4 None 62.0

Bank von Ernst 9.4 32.2 41.6 None 42.0

BMG 8.1 28.7 36.8 None 32.6

Other Cash 
Generating Units 34.7 108.0 142.7 None 135.8

Total 406.3 1,070.9 1,477.2 603.0

* MBAM was deconsolidated on 30 April 2010 and a financial asset designated at fair value through profit and loss

 

and recognized using a mark-to-model 
approach in line with IFRS requirements. At the end of June this financial asset was revalued to CHF 0.

See slide 15 for detailed reconciliation of impairment charges
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Segmental breakdown 

Private Banking and Wealth Management

Swiss Asia Americas UK

Switzerland

Liechtenstein

Taiwan

Hong Kong

Singapore

India

USA & Canada

Bahamas

Cayman

UK &

Channel islands

Asset Management

Marble Bar Asset Management

 

(until 30 April 2010)

C. M. Advisors (CMA)

EFG Financial Products

Asset Management Divisions of Swiss and UK 
banks

Rest of 
Europe

France

Gibraltar

Monaco
Spain
Sweden

Luxembourg

Corporate center

DSAM
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Segmental breakdown –
 
1H 2010 

Performance 
summary (in CHF m)

Swiss Asia Americas UK Rest of

 

Europe
Asset

 

Management

Segment revenues 120.0 46.3 44.5 61.9 68.7 67.5

Segment expenses (71.8) (37.6) (35.5) (47.0) (62.1) (69.8)

Profit before tax 47.0 8.0 6.5 12.9 1.3 (13.8)

Net profit 42.2 6.6 6.5 9.8 5.2 11.2

AUMs (in CHF bn) 20.9 12.4 16.1 13.3 16.4 9.6

Employees 547 422 274 497 399 247

Note: Performance summary only, further segmental data can be found in note 14 to the condensed consolidated interim financial statements
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Segmental breakdown –
 
1H 2009 

Performance 
summary Swiss Asia Americas UK Rest of

 

Europe
Asset

 

Management

Segment revenues 125.6 41.8 31.2 74.2 57.7 87.0

Segment expenses (79.4) (31.9) (31.0) (46.9) (60.2) (50.8)

Profit before tax 38.6 6.8 (2.1) 23.5 (8.0) 0.1

Net profit 31.6 5.6 (1.5) 20.0 (5.0) (3.6)

AUMs 22.0 10.7 12.4 12.7 15.6 5.5

Employees 556 412 282 486 411 260

Note: Performance summary only, further segmental data can be found in note 14 to the condensed consolidated interim financial statements
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Contacts

EFG International AG, Bahnhofstrasse 
12, 8001 Zurich, Switzerland

•

 

Telephone: +41 44 212 73 77 

•

 

Fax: +41 44 226 18 55

•

 

www.efginternational.com

•

 

Reuters: EFGN.S

•

 

Bloomberg: EFGN SW

•

 

Jens Brueckner, Head of IR

•

 

Telephone: +41 44 226 1799

•

 

E-mail: jens.brueckner@efggroup.com

EFG International Investor Relations  

•

 

Keith Gapp, Head of SMC

•

 

Telephone: +41 44 226 1217

•

 

E-mail: keith.gapp@efggroup.com

Strategic Marketing & Communications

Media Investors
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